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Date Printed: Jan 12, 2022 Page: 2 FORM ID: WV-PRC-SR-001 2020/05

Line Comm Ln Desc Qty Unit Issue Unit Price Ln Total Or Contract Amount
1 Miscellaneous Fasteners (See Exhibit_A 

Pricing Pages)
0.00000 EA 0.000000 0.00

Comm Code Manufacturer Specification Model #
31162400    

Commodity Line Comments: Thank you for your consideration of Lawson Products, Inc.
Please note line one of the excel price page did not populate the 75% discount but that discount applies to all 
items on the spreadsheet.

Extended Description:

Note: Vendor shall complete the Exhibit_A Pricing Pages for bid pricing and must attach with bid.
If vendor is submitting a bid online via wvOasis, Vendor should enter $0.00 in the wvOasis commodity line and attach the Exhibit_A Pricing Pages 
to their bid.

             



 

West Virginia Ethics Commission 
 

 

 

 

Disclosure of Interested Parties to Contracts 

Pursuant to W. Va. Code § 6D-1-2, a state agency may not enter into a contract, or a series of related 
contracts, that has/have an actual or estimated value of $1 million or more until the business entity submits 
to the contracting state agency a Disclosure of Interested Parties to the applicable contract.  In addition, 
the business entity awarded a contract is obligated to submit a supplemental Disclosure of Interested 
Parties reflecting any new or differing interested parties to the contract within 30 days following the 
completion or termination of the applicable contract. 
 
For purposes of complying with these requirements, the following definitions apply: 
 
"Business entity" means any entity recognized by law through which business is conducted, including a 
sole proprietorship, partnership or corporation, but does not include publicly traded companies listed on a 
national or international stock exchange. 
 
"Interested party" or “Interested parties” means:  
 
(1) A business entity performing work or service pursuant to, or in furtherance of, the applicable contract, 

including specifically sub-contractors;  
(2) the person(s) who have an ownership interest equal to or greater than 25% in the business entity 

performing work or service pursuant to, or in furtherance of, the applicable contract. (This subdivision 
does not apply to a publicly traded company); and  

(3) the person or business entity, if any, that served as a compensated broker or intermediary to actively 
facilitate the applicable contract or negotiated the terms of the applicable contract with the state agency. 
(This subdivision does not apply to persons or business entities performing legal services related to 
the negotiation or drafting of the applicable contract.)  

 
“State agency" means a board, commission, office, department or other agency in the executive, judicial 
or legislative branch of state government, including publicly funded institutions of higher education: 
Provided, that for purposes of W. Va. Code § 6D-1-2, the West Virginia Investment Management Board 
shall not be deemed a state agency nor subject to the requirements of that provision. 

 
The contracting business entity must complete this form and submit it to the contracting state agency prior 
to contract award and to complete another form within 30 days of contract completion or termination. 
 
This form was created by the State of West Virginia Ethics Commission, 210 Brooks Street, Suite 300, 
Charleston, WV 25301-1804. Telephone: (304)558-0664; fax: (304)558-2169; e-mail: ethics@wv.gov; 
website: www.ethics.wv.gov.  

 
 
 
 
 
 
 

Revised June 8, 2018 



Matthew Brown

























Lisa Castanon

800-890-8198

312-267-1734

government.sales@lawsonproducts.com



EXHIBIT_A Pricing Pages CRFQ 0212 SWC2200000003 (FASTEN22)         -  

       Vendors Should Complete All Colums

Item #

Manufacturer Mfg. # Size/Wt

Catalog List Price 

(includes minimum 

quantities per package 

ordered/shipped)

Units Provided 

(individual 

pieces per 

package) for 

Catalog List 

Price

Unit Price (per 

piece)

Single Discount 

Percentage

Discounted 

Unit Price (per 

piece)

Unit (For 

Calculation 

Purposes)

Estimated 

Unit Qty

Discounted 

Unit Price (per 

piece)

Item Total Cost (per 

piece)

1
1/4" 20 Grade 8 Yellow Zinc 

Hex Head Full Nut
FHN 1/4-20 YZ 8 Falcon FA68400 100 8.84$                             100 $0.0884 0.0% $0.0884 1 - Nut 5,000 $0.0884 442.000

2
5/16"-18 Grade 8 Yellow 

Zinc Hex Full Nut
FHN 5/16 -18 YZ 8 Falcon FA68401 100 11.60$                           100 $0.1160 75.0% $0.0290 1 - Nut 5,000 $0.0290 145.000

3
3/8" - 16 Grade 8 Yellow 

Zinc Full Hex Nut
FHN 3/8 - 16 YZ 8 Falcon FA68402 100 16.16$                           100 $0.1616 75.0% $0.0404 1 - Nut 5,000 $0.0404 202.000

4
1/2" - 13 Grade 8 Yellow 

Zinc Full Hex Nut
FHN 1/2 - 13 YZ 8 Falcon FA68404 50 23.02$                           50 $0.4604 75.0% $0.1151 1 - Nut 2,500 $0.1151 287.750

5
5/8" - 11 Grade 8 Yellow 

Zinc Hex Full Nut
FHN 5/8 - 11 YZ 8 Falcon FA68406 25 22.00$                           25 $0.8800 75.0% $0.2200 1 - Nut 2,500 $0.2200 550.000

6
3/4" - 10 Grade 8 Yellow 

Zinc Hex Full Nut
FHN 3/4 - 10 YZ 8 Falcon FA68407 25 30.00$                           25 $1.2000 75.0% $0.3000 1 - Nut 2,500 $0.3000 750.000

7
1/4" - High Alloy Yellow 

Zinc Split Lock Washer
1/4 Hi-Alloy L/W YZ Falcon FA528A 250 9.80$                             250 $0.0392 75.0% $0.0098 1 - Washer 5,000 $0.0098 49.000

8
5/16" - High Alloy Yellow 

Zinc Split Lock Washer
5/16 Hi-Alloy L/W YZ Falcon FA529A 250 16.40$                           250 $0.0656 75.0% $0.0164 1 - Washer 5,000 $0.0164 82.000

9
3/8" - High Alloy Yellow 

Zinc Split Lock Washer
3/8 Hi-Alloy L/W YZ Falcon FA530A 100 9.92$                             100 $0.0992 75.0% $0.0248 1 - Washer 2,500 $0.0248 62.000

10
1/2" - High Alloy Yellow 

Zinc Split Lock Washer
1/2 Hi-Alloy L/W YZ Falcon FA532A 100 20.48$                           100 $0.2048 75.0% $0.0512 1 - Washer 2,500 $0.0512 128.000

11
5/8" - High Alloy Yellow 

Zinc Split Lock Washer
5/8 Hi-Alloy L/W YZ Falcon FA534A 100 44.84$                           100 $0.4484 75.0% $0.1121 1 - Washer 2,500 $0.1121 280.250

12
3/4" - High Alloy Yellow 

Zinc Split Lock Washer
3/4 Hi-Alloy L/W YZ Falcon FA535A 100 64.00$                           100 $0.6400 75.0% $0.1600 1 - Washer 5,000 $0.1600 800.000

All references to Brand Names are for illustration purposes only and Vendor's may bidthe Brand listed or 

an Equal product.

Pricing Page Eligible Item Description Bid Total CalculationDiscounted Unit Price Calculation

Description
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       Vendors Should Complete All Colums
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13
1/4" - Hard High Strength 

Yellow Zinc Flat Washer
SAE THR HD 1/4 YZ KG Falcon FA88445 100 13.08$                           100 $0.1308 75.0% $0.0327 1 - Washer 5,000 $0.0327 163.500

14
5/16" - Hard High Strength 

Yellow Zinc Flat Washer
SAE THR HD 5/16 YZ KG Falcon FA88446 100 17.56$                           100 $0.1756 75.0% $0.0439 1 - Washer 5,000 $0.0439 219.500

15
3/8" - Hard High Strength 

Yellow Zinc Flat Washer
SAE THR HD 3/8 YZ KG Falcon FA88447 100 21.00$                           100 $0.2100 75.0% $0.0525 1 - Washer 5,000 $0.0525 262.500

16
1/2" - Hard High Strength 

Yellow Zinc Flat Washer
SAE THR HD 1/2 YZ KG Falcon FA88449 100 52.64$                           100 $0.5264 75.0% $0.1316 1 - Washer 2,500 $0.1316 329.000

17
5/8" - Hard High Strength 

Yellow Zinc Flat Washer
SAE THR HD 5/8 YZ KG Falcon FA88451 50 50.00$                           50 $1.0000 75.0% $0.2500 1 - Washer 2,500 $0.2500 625.000

18
3/4" - Hard High Strength 

Yellow Zinc Flat Washer
SAE THR HD 3/4 YZ KG Falcon FA88452 50 64.00$                           50 $1.2800 75.0% $0.3200 1 - Washer 2,500 $0.3200 800.000

19

1/4" - 20 x 1" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

HCS 1/4 - 20 x 1 YZ8 Falcon FA68002 100 20.72$                           100 $0.2072 75.0% $0.0518 1 - Screw 5,000 $0.0518 259.000

20

1/4" - 20 x 2" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

HCS 1/4 - 20 x 2 YZ8 Falcon FA68006 100 32.24$                           100 $0.3224 75.0% $0.0806 1 - Screw 5,000 $0.0806 403.000

21

1/4" - 20 x 3" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

HCS 1/4 - 20 x 3 YZ8 Falcon FA68010 50 26.04$                           50 $0.5208 75.0% $0.1302 1 - Screw 5,000 $0.1302 651.000

22

3/8" - 16 x 1" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

HCS 3/8 - 16 x 1 YZ8 Falcon FA68032 100 36.24$                           100 $0.3624 75.0% $0.0906 1 - Screw 5,000 $0.0906 $453.000

23

3/8" - 16 x 2" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

HCS 3/8 - 16 x 2 YZ8 Falcon FA68036 50 29.46$                           50 $0.5892 75.0% $0.1473 1 - Screw 5,000 $0.1473 $736.500

24

3/8" - 16 x 3" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

HCS 3/8 - 16 x 3  YZ8 Falcon FA68040 50 44.00$                           50 $0.8800 75.0% $0.2200 1 - Screw 5,000 $0.2200 $1,100.000

25

5/16" - 18 x 1" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 5/16 - 18 x 1 YZ8 Falcon FA68017 100 26.08$                           100 $0.2608 75.0% $0.0652 1 - Screw 5,000 $0.0652 $326.000

26

5/16" - 18 x 2" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 5/16 - 18 x 2 YZ8 Falcon FA68021 100 45.12$                           100 $0.4512 75.0% $0.1128 1 - Screw 5,000 $0.1128 $564.000

27

5/16" - 18 x 3" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 5/16 - 18 x 3 YZ8 Falcon FA68025 50 34.72$                           50 $0.6944 75.0% $0.1736 1 - Screw 5,000 $0.1736 $868.000

28

1/2" - 13 x 1" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 1/2 - 13 x 1 YZ8 Falcon FA68060 50 40.00$                           50 $0.8000 75.0% $0.2000 1 - Screw 2,500 $0.2000 $500.000

29

1/2" - 13 x 2" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 1/2 - 13 x 2 YZ8 Falcon FA68064 50 60.00$                           50 $1.2000 75.0% $0.3000 1 - Screw 5,000 $0.3000 $1,500.000

30

1/2" - 13 x 3" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 1/2 - 13 x 3 YZ8 Falcon FA68068 50 78.00$                           50 $1.5600 75.0% $0.3900 1 - Screw 5,000 $0.3900 $1,950.000
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31

5/8" - 11 x 1" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 5/8 - 11 x 1 YZ8 Falcon FA68094 25 35.00$                           25 $1.4000 75.0% $0.3500 1 - Screw 5,000 $0.3500 $1,750.000

32

5/8" - 11 x 2" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 5/8 - 11 x 2 YZ8 Falcon FA68098 25 53.00$                           25 $2.1200 75.0% $0.5300 1 - Screw 2,500 $0.5300 $1,325.000

33

5/8" - 11 x 3" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 5/8 - 11 x 3 YZ8 Falcon FA68102 25 73.00$                           25 $2.9200 75.0% $0.7300 1 - Screw 2,500 $0.7300 $1,825.000

34

3/4" - 10 x 1.5" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 3/4 - 10 x 1 YZ8 Falcon FA68111 25 59.00$                           25 $2.3600 75.0% $0.5900 1 - Screw 2,500 $0.5900 $1,475.000

35

3/4" - 10 x 2" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 3/4 - 10 x 2 YZ8 Falcon FA68115 25 68.00$                           25 $2.7200 75.0% $0.6800 1 - Screw 2,500 $0.6800 $1,700.000

36

3/4" - 10 x 3" Grade 8 

Yellow Zinc Hex Head Cap 

Screw

 HCS 3/4 - 10 x 3 YZ8 Falcon FA68119 25 93.00$                           25 $3.7200 75.0% $0.9300 1 - Screw 2,500 $0.9300 $2,325.000

25,888.00$       

* Discount Percentage entered will populate spreadsheet for all itmes above

CONTRACT SINGLE DISCOUNT PERCENTAGE

75.00%Single Discount Percentage for All catalog Items

Total Bid Cost

*List Single Discount Percentage:
Vendor Company Name

Contract Manager

Phone

Email

Lawson Products, Inc.

Lisa Castanon

773-304-5438

lisa.castanon@lawsonproducts.com or government.s
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Request for Bid 
Lawson Products, Inc. 

ORIGINAL 

Prepared For: 
State of West Virginia 

Solicitation Number: CRFQ 0212 SWC2200000003 
Miscellaneous Fasteners & Fastening Devices 

Bid Due Date: 1:30 pm ET, Wednesday January 12, 2022

Prepared By: 
Lawson Products Government Sales 

government.sales@lawsonproducts.com 
800-890-8198
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Cover Letter 

To the State of West Virginia: 

I’m pleased to present the following proposal for Fasteners and Fastening Devices for the State of West 
Virginia. By choosing Lawson Products, you’ll benefit from industry-leading maintenance engineered 
products, cost savings, expert technical support, and visibility into spend on a strategic level. What’s 
more, you’ll have a dedicated, single point of contact for your day-to-day questions and needs. 

We work to make your operations more efficient and productive so your end-users stay focused on the 
tasks that are most critical to your operational success. 

Our proposal offers a comprehensive approach by integrating the following elements into a cohesive, 
cost-reducing procurement program: 

• A complete line of maintenance engineered fasteners and related hardware

• Specialized pricing for your unique items including free freight

• A single point of contact to answer all questions and take care of any needs

• Customer Managed Inventory (CMI) services

• Proven strategies that reduce product and process costs

• Superior distribution capabilities through our low-cost, strategic network

• Flexible reporting and billing options to meet your needs

• A relentless focus on continuous improvement and quality assurance

• Optional on-site inventory management services if requested by the State

Lawson is more than a supplier: our goal is to be a true business partner. We are committed to 
developing innovative solutions that will result in long-term benefits for you. 

Thank you for giving Lawson the opportunity to demonstrate our capabilities. If you have any additional 
questions, please do not hesitate to contact me directly.  

Best regards, 

Christina Nielsen 
Director, Government Accounts 
North America 
Lawson Products 
630-631-9516
christina.nielsen@lawsonproducts.com
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About Lawson Products 

History 
Lawson Products, Inc., headquartered in Chicago, IL, sells and distributes 
specialty products to the industrial, commercial, and institutional and 
government maintenance, repair and operations market (MRO). 

Lawson helps keep fleet and facility maintenance operations up and running 
by ensuing you have the right product for the job at the right time. 

Sidney L. Port founded Lawson Products in 1952. After early careers as a 
publisher and an attorney, Mr. Port joined his father-in-law’s company, Lion Auto Parts. During his rise 
to executive vice president there, he recognized an opportunity and confirmed its potential by first 
selling fasteners out of the trunk of his car. 

At the age of 40, with a $25,000 loan, Sid Port opened Lawson Products in a 
storefront on South Indiana Avenue in May of 1952. Lawson Products went 
public in 1970, but Sid Port retained a very active role until his death in 2007. 

Today, Lawson continues to value the entrepreneurial spirit, results-driven 
attitude and integrity of its employees and customers. At the same time, the 
Company continues to evolve, recognizing that now more than ever, success 
depends on teamwork and being progressive in response to meeting 
customers’ needs. 

Lawson Products in North America: 

• is a wholly-owned subsidiary of Lawson Products, Inc. with other divisions of Kent Automotive, a
Delaware Corporation ("Lawson Delaware"), Bolt Supply (Canada only), and Screw Products Inc.

• is a publicly held company traded on the NASDAQ as LAWS

• carries consumable MRO products like fasteners, electrical supplies, fluid power fittings and
hoses, cutting tools, safety supplies, maintenance chemicals and more

• serves over 80,000 public and private sector customers in the areas of vehicle and automotive
repair, manufacturing equipment repair, facility maintenance, food processing, construction, oil
and gas, mining and others

• maintains a 98-99% fill rate and ships 99% of all products within 24 hours from 6 strategically
located distribution centers in North America and 13 branch locations in Canada via its
subsidiary Bolt Supply

The Company’s second location on 
North Wilmot Ave. in Chicago 

1958-1963 
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Vision, Mission, Values 
We aspire to be our customers’ first choice for MRO solutions that improve their operating 
performance. Lawson continues to evolve and recognizes that, now more than ever, success depends on 
teamwork and a progressive response to meet the needs of our customers. 

Longevity 
Lawson has been continuously in business since its founding in 1952. Even during 2020, navigating the 
COVID-19 pandemic, Lawson remains positioned for growth and success.  Recent annual sales include: 

• 2016 - $276,573,000

• 2017 - $305,907,000

• 2018 - $349,637,000

• 2019 - $370,785,000

• 2020 - $351,600,000

Government Business 
Lawson has more than 250 direct contracts with government agencies, including the Federal 
Government, USPS and the Department of Defense, in addition to contracts at the state, city, or county 
level in every U.S. state. 

Lawson’s government sector garnered $35,097,293 in 2020 and $39,799,455 in 2019, an average of 
approximately 10% of total company sales. Lawson is currently on track to surpass 2021 growth goals 
despite a challenging year due to the COVID-19 pandemic. 
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Breadth of Product Line 
The majority of our product offering and sales percentages by category are: 

• Fastening Systems (nuts, bolts, screws) – 22% 

• Cutting Tools and Abrasives (drill bits, saw blades, grinding discs) – 14% 

• Fluid Power (hoses and fittings) – 13% 

• Chemicals (adhesives, coatings, paints, drain maintenance) – 11% 

• Electrical (adapters, wire, connectors, battery maintenance) – 10% 

• Aftermarket Automotive Accessories (repair clips, wheel weights, bulbs) – 7% 

• Safety (personal protective equipment, apparel, sighs, logout tag-out) – 6% 

• Welding and Metal Repair (welding tools, helmets and accessories) – 2% 

• Other (shop supplies and hand tools) – 15% 
 
Lawson offers a wide variety of fastener systems—from production grade to maintenance engineered. 
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Lawson also provides a variety of product offerings for specific needs. 

• Lawson Assortment Selection Custom parts and supplies to meet your specific needs.

• Mix Assortments to Fit Your Needs Pre-packaged drawers accommodate commonly used
product sizes and styles, or customized assortments can be built to suit your operations.

• Pre-Stocked Storage Systems Built for Use & Abuse Constructed of heavy gauge steel and
designed to assemble easily and use a minimum amount of floor space.

• Easy to Identify Parts Back-plates conveniently identify parts and bins are clearly marked with
easy to read labels.
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Benefits of Working with Lawson 

Ability to Service Locally  
Lawson’s distribution centers are located strategically throughout North America to help support all of 
North America, including Alaska, Hawaii and Puerto Rico. This allows Lawson the ability to always ensure 
there is ready, available of stock on hand at all times. Each distribution center has will call windows that 
allow customers to pick up product should they need it however, with Lawson’s policy of 24-hour 
shipping and having the right product when you need it, we can ensure product gets in the hand of all 
members within a 24-hour period and allows the end user customer to simply focus on their mission.  

Extensive Experience  
Lawson has been in business since 1952. Our ability to service our customers with just in time CMI 
inventory sets us apart for our competitors. Customers have access to our full distribution centers, our 
dedicated customer service staff, a fully supported engineering staff, and training staff at the ready to 
service your specific needs. 

Customer Managed Inventory Capabilities  
The goal of Customer Managed Inventory (CMI) is to provide a mutually beneficial relationship where 
both sides will be able to consistently and accurately control the availability and inventory of goods for 
one or more locations. In CMI, Lawson assists in the role of inventory planning for the customer through 
information obtained from inventory scanners and customer feedback. Extensive information sharing 
between both companies is required so that the Lawson can maintain a high degree of visibility of goods 
and inventory requirements at each location.  

CMI’s goal is to reduce uncertainty that arises when the supplier is blind to the customer’s inventory 
status. Locations will benefit when Lawson can identify low inventory and replenish stock according to 
production and distribution schedules. Locations reduce and even eliminate out-of-stocks with Lawson 
CMI since locations no longer have to reorder parts without knowing whether Lawson has the ability to 
restock without interrupting operations. 

CMI Service Model 

Based on information provided to Lawson, we help maintain an agreed upon inventory of the material, 
based off of each location’s consumption min/max levels each location. Through continuous 
communication with a dedicated inside sales representative, Michelle Pudder, locations will never 
unintentionally become out of stock of products needed and it will reduce inventory in the supply chain. 

Based on demand information obtained through self-administered inventorying and electronic scanners 
and through scheduled calls with your single point of contact, Michelle, Pudder Lawson recommends 
inventory levels, fill rates and costs. This arrangement can improve supply chain performance but 
reducing inventories and eliminating stock-out situations. All while agencies and entities approved to 
use the contract remain in control of their ultimate spending and stocking levels. 

 Michelle Pudder has over 23 years of industrial MRO experience with extensive knowledge 
& background for products, sourcing and customer service. She resides in West Virginia and 
will be your single point of contact for CMI services.  
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Benefits of CMI 
One of the benefits of CMI is that Lawson is responsible for supplying locations the items that are 
needed. This removes the need for locations to have significant “safety stock.” Lower inventories can 
lead to significant cost savings. To ensure that locations have the right product at the right time, Lawson 
provides a dedicated inside sales representative that will help monitor your inventory needs on a pre-
determined basis.  
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Customer Supply Stocking Capabilities 
Lawson’s distribution and customer managed programs minimizes any capital investment in inventory 
while providing “package friendly” quantities that assure maximum productivity to the customer 
locations. To do this, Lawson first establishes acceptable min/max service levels at each customer 
location. Lawson then uses current best practices and ensure they are followed; this provides a 
minimum inventory investment and improved inventory turns and will provide a reduction in cost of 
ownership for the customer. 

How Lawson Ensures CMI Works 
1. Clarify expectations. Lawson ensures the objectives are clear and that there is constant
communication between Lawson and locations. When our two parties work in conjunction we can be
assured that the planning function, for both sides, will be successful for both short and long term.

2. Agree on how to share information. When Lawson and the locations agree to share information vital
to restocking in a timely manner, the odds of a synchronized system dramatically improve. Proprietary
information does not have to be shared, but enough information to maintain a steady flow of goods is
necessary.

3. Keep communication channels open. When our two parties set out to implement CMI, we need to set
monthly and quarterly goals and agree how to proceed in order to realize those goals. By having open
and weekly/monthly communication, any miscues that may happen can be studied as opportunities for
learning to avoid repetitive problems in the future.
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Lawson Spend Management 

Business Objectives 
When you partner with Lawson Products, we will provide: 

1. Overall cost savings
2. Vendor consolidation – single point of contact
3. Custom and standardized inventory
4. Increased productivity
5. Transparent MRO reporting
6. Long-term MRO solutions
7. Application-matched fastening systems that reduce down time

Lawson’s proven track record of business credibility, reputation and decade-long international 
commerce experiences with key suppliers is an important strength. Our philosophy is to provide “the 
right part, in the right place, at the right time.” Service and cost effectiveness are one of our primary 
considerations.   

We work at increasing customer productivity in several ways including: 

• Reducing the amount of time searching for and purchasing parts by providing neatly labeled
organization systems.

• Avoiding emergency off-site trips for a part by insuring adequate inventory is available at all
times.

• Assigning a knowledgeable inside sales rep who will discuss your inventory needs, review
current stock, and place orders as requested by authorized users.
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Lawson offers more than 350,000 standard products in our current offering and more than 60,000 
products within our automotive group (Kent Automotive). As we strive to meet all our customers’ needs, 
we continue to add new lines to our offerings. In addition, our Special Product Sourcing Group supports 
any product needs outside of our current offering, if needed. This group is able to source any and all 
products. 

In general, Lawson Products strategic product sourcing involves the following phases: 

• Current usage requirements.

• General evaluation of the needs for product sourcing, their feasibility and related industrial
intelligence.

• General research on product availability, technological achievability, cost feasibility and
potential operation issues.

• Facilitating communications with selected suppliers or the manufacturers regarding technical
specifications, engineering plan if needed, cost estimation, contract or agreement term
negotiation, production and logistic arrangements and other import/export issues.

• Developing and implementing new and improved product sourcing solutions, including
purchasing plan, production plan, quality control measures, supply chain monitoring and
management, and logistic solutions.

Demand-Based Planning 
Lawson will use Customer Demand Planning (CDP) to develop demand forecasts for service-planning 
processes, production, inventory planning and revenue planning. Combined with our CMI program, CDP 
ensures product availability for the usage history at each location and customer satisfaction with 
product assortment and service.  

First, we will forecast product demand based on your past and present usage history using up to 26 
different algorithms. If the business is new to Lawson and not part of our current history, we control 
demand planning through communication/forecasting data provided the account and the sales rep. 

After 60 days, the system will detect sales trends and automatically start to increase the raw forecast. 
Communication with your locations/sales representative and the government team will continue to 
identify the items in demand and future forecast needs. 

Lawson will also examine brand preference for your locations to determine preference shares for each 
brand. Lawson will then plan, forecast and provide those items to each location. 

We also have the flexibility to adjust or hard key safety stock levels to protect or control inventory 
levels, and we have found a combination of forecast and stock level adjustments work best.  
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Cost Reduction 
A company's ability to reduce transaction cost and control spend have become increasingly important in 
today's economy.  Lawson helps manage spend with our E-Business solutions: 

• A dedicated E-Procurement website that offers one of the fastest integrations in the industry

• A standards-based E-Procurement Solutions for hassle free integration

• E-invoicing capabilities

• Ariba-ready certification for Catalog and “punch-out” options

• Customized catalog

• Customer-specific pricing

• A knowledgeable team of seasoned professionals for supporting implementations

We use a four-step process to help reduce costs within the supply chain. 
1. Identify value-added services
2. Determine the total cost of ownership
3. Determine the impact on the customer's bottom line
4. Report the results

Lawson manages these four steps with several focus areas: 

• Revenue Focused:  Lawson helps customers get back on-line quicker
o Reduce turnaround time
o Provide efficiencies in output
o Provide new products to each customer market

• Asset Focused:  Lawson provides system optimization
o Overstock reduction
o Obsolete inventory removal
o Re-allocation of space

• Process focused:  Lawson provides CMI options
o Self-service inventory monitoring systems
o EDI & EFT efficiencies

• Expenditure Focused:  Lawson offers integrated purchasing
o Price protection
o Product substitution options

• Service Focused:  Lawson offers 24/7 service
o Technical and product support
o Seminar & training options for all our customers
o Unique customer requests for any seminar or training your facilities need

• Customer Focused:  Lawson offers additional cost savings opportunities
o Safety cost reduction
o Environmental cost reduction
o Equipment cost reduction and exchanges
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products are maintained in the Calgary distribution center. The majority of inventory is kept in the 
Calgary distribution center, with each retail branch maintaining appropriate inventory levels for their 
business needs.  
 
In addition, Lawson acquired Screw Products in 2018. Screw Products is a leading regional distributor of 
bulk industrial products to national manufacturers and job shops that provides customized fastener and 
components packaging, plating, sub-assembly, and kitting services from its McCook, Illinois and Dayton, 
Ohio warehouses. 
 

Customer Support 
While agencies and entities eligible to use this contract will have a dedicated, single point of contact for 
your day-to-day needs, Lawson’s Government Customer Support Team is also available to help answer 
specialized contract and compliance questions, and ensure the requirements of the contract are met by 
both Lawson and customer entities. 
 
Lawson’s Government Customer Support Team is available 6:00 AM to 5:30 PM, CST; Monday-Friday at 
1-800-890-8198 or via email and fax. 
 

Technical and Engineering Support Team 
Lawson’s Technical and Engineering Support Team is available to answer any product application or 
usage questions. They can also address safety requirements and concerns.  
 
Lawson offers product application and safety training to all customers. Training can be offered on-site in 
an interactive, hands-on format or virtually depending on each customer’s unique needs. Some popular 
topics for product application and safety training are: 
 

Fastener Safety Seminar Pneumatic Safety Seminar 

Cutting Tool Safety Seminar Electrical Safety Seminar 

Hydraulic Safety Seminar Custom Requests 

 
In addition, Lawson offers safety documentation and reference materials, including SDS, product 
brochures and wall charts, and how-to videos. 
 
Lawson’s Technical and Engineering Support Team is available 7:00 AM to 7:00 PM, CST; Monday-Friday 
at 1-866-Lawson-4U (866-529-7664) or via email and fax. 
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Dedicated to Best Practices 
 
Commitment to Quality 
Lawson has developed a quality management system to better satisfy the needs of our customers and to 
improve management of our operations. Lawson incorporates the 5S process into our site assesments 
which minimizes inventory cost and provides a consistent, efficient and organized environment for our 
customers.  
 

ISO 9001 Certified 
Lawson is also ISO certified. The International Organization for Standardization establishes processes 
and practices intended to ensure compliance with the requirements of ISO 9001:2015. ISO 9001:2015 is 
an important piece of Lawson’s Quality Management System which also includes Lean and Six Sigma 
methodologies. One of the key functions in scope of our ISO registration is quality control.  
 

 
 
Although Lawson is not a manufacturer, we understand the importance of validating products against 
set specifications. To ensure that procedures developed from our Lean and Six Sigma methodologies are 
being followed correctly, internal and external audits are performed at regular intervals. Lawson has a 
trained staff of internal auditors that perform monthly audits on all quality-related procedures. External 
audits are performed by our registration company (UL/DQS) twice a year. 
 
In addition to ISO certification, Lawson Products has trained over 100 employees to meet black and 
green belt levels of Six Sigma certification in order to improve our processes and affect better 
efficiencies and outcomes. It has streamlined and reduced process variation leading to improved 
customer experiences and customer retention.  
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Information and Cybersecurity 
Recent, high-profile ransomware attacks are a stark reminder to us all that the threat of a cybersecurity 
breach can be detrimental to our organization. According to reporting from NPR, U.S. companies were 
subject to 65,000 ransomware attacks last year–more than seven attacks per hour. To keep the 
company secure against ongoing threats, Lawson has invested in cybersecurity. Most notably: 

• NIST Cybersecurity Framework. Lawson is adopting the NIST Cybersecurity Framework, which is
a comprehensive set of industry standards and best practices geared towards keeping our
systems safe.

• New IT Security Manager. We’ve created a new role in the organization dedicated to our
system security to manage our cybersecurity program and ensure compliance with our
standards.

• New MSSP Vendor. We’re partnering with a Managed Security Service Provider (MSSP) who will
monitor our network 24/7. They will help us identify a security breach and evict the
cybercriminals from our systems.

• New CMMC Vendor. Lawson is actively pursuing CMMC status (Cybersecurity Maturity Model
Certification) as required by the U.S. Department of Defense when conducting business with the
U.S military. These stringent and exacting requirements for cybersecurity and security “hygiene”
will ensure the utmost safety and confidentiality of data for any customers, including the State
of West Virginia, that do business with Lawson.

Pricing and Invoicing 
It is Lawson’s policy to invoice orders within 24-48 hours of the complete shipment of the order. In the 
event of an incomplete order shipment, Lawson offers a combined invoice solution that consolidates 
invoices. In these cases, an invoice will be generated when the final items of the order ship within 10 
days after the order is processed. 

In instances where a backorder takes longer than the holding period, a unique invoice will be generated 
for that backorder. Invoices can be mailed or sent electronically via email to any and all locations. 
Payments can be remitted electronically and the customer can benefit with a 1% discount if payment is 
made within 10 days; otherwise, net due in 30 days. 

Return Policy 
Lawson has a standardized return policy. Returns must have a Return Material Authorization (RMA), 
which can be obtained through email, Customer Service, or your local Sales Rep. RMA’s and pre-paid 
shipping labels will be provided to the customer. Once the products are returned, Lawson will credit the 
customer immediately. 

Warranty  
Limited warranty: all products sold are warranted by Lawson only to customers for: (i) resale; or (ii) use 
in business, government or original equipment manufacturer. Lawson warrants products against defects 
in materials and workmanship under normal use for a period of one (1) year after the date of purchase 
from Lawson, unless otherwise stated. Provided that Lawson accepts the product for return during the 
limited warranty period, Lawson may, at its option: (i) repair; (ii) replace; or (iii) refund the amount paid 
by customer. Customer must return the product to the appropriate Lawson location, as designated by 
Lawson, shipping costs prepaid. Lawson’s repair, replacement, or refund of amounts paid by customer 
for the product, shall be customer's sole and exclusive remedy.  
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Warranty disclaimer: (a) no warranty or affirmation of fact, express or implied, other than as set forth in 
the limited warranty statement above, is made or authorized by Lawson. Lawson disclaims any liability 
for claims arising out of product misuse, improper product selection, improper installation, product 
modification, misrepair or misapplication. Lawson expressly disclaims any warranty that the products: (i) 
are merchantable; (ii) fit for a particular purpose; or (iii) do not and will not infringe upon other's 
intellectual property rights. (b) Lawson makes no warranties to those defined as consumers in the 
magnuson-moss warranty-federal trade commission improvement act.  
 
Limitation of liability: Lawson expressly disclaims any liability for consequential, incidental, special, 
exemplary, or punitive damages. Lawson’s liability in all circumstances is limited to, and shall not 
exceed, the purchase price paid for the product that gives rise to any liability. 
 

Reporting 
Lawson has the ability to create any kind of report. Reporting can include the following: 

1. Cost Savings Reports (monthly & quarterly) 
2. Performance by Product Class (monthly & quarterly) 
3. Year-Over-Year / Month-Over- Month (monthly, quarterly & annually) 
4. Fill Rate Report 

 
Lawson has multiple abilities to provide reporting at the high level and drill down into a local level/line 
item level reporting. 
 

Sample Report – Sales by Product Category 
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Sample Report – Year-Over-Year By Location 
 

 

 

Sample Report – Sales By Location 
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Value-Added Services That Make Doing Business Easy 

 

E-Procurement Solutions 
A company's ability to reduce transaction costs and control spend have become increasingly important 
in today's economy. Let Lawson help with your spend management initiatives by using one of our e-
business solutions. 
 
We connect with virtually every e-procurement and punch out system, including Jaggaer, SAP Ariba, 
Coupa, Oracle, and more. Obtain easy access to products, pricing and personalized E-Quotes from your 
procurement system.  
 

• Dedicated e-procurement website offers one of the fastest integrations in the industry 

• Standards-based e-procurement solutions for hassle free integration 

• E-invoicing capabilities 

• Ariba Ready certified for catalog and punchout 

• Customized catalogs and customer-specific pricing 

• Knowledgeable team of seasoned professionals supporting implementations 

• Advanced features such as on the fly spot buy and instant quotes complement the CMI services 
offered by our experienced sales representatives 

• E-Procurement Solutions 

• Punchout catalogs with support for "edit" and "inspect" carts 

• Level 2 punchout with support for "store", "isle", "shelf" and "item" level connection 

• CIF 2.0 and 3.0 catalogs 

• Custom catalogs using CSV or other delimiters 

• UNSPSC coding standards 

• EDI 

• cXML 

• XML 
 
Lawson Products standards-based e-procurement solutions allow us to easily connect to third party e-
procurement systems. Here is a partial list: 

• Ariba 

• Birch Street Systems 

• BuyEfficient 

• Coupa 

• Direct EDI 

• eBuy2 

• eVA 

• Exostar 

• FedMall 

• GSAAdvantage 

• Infor / Datastream 

• JAGGAER (SciQuest) 

• NEXEMO 

• NC E-Procurement 

• Oracle Exchange 
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• Peoplesoft

• SAP

• Taulia

• Tradeshift

• Yardi (SiteStuff)

• Many more standards-based marketplaces

Scanning Solutions 
Our solutions help you save time by scanning, uploading and 
placing replenishment orders efficiently online. A scalable and 
supported scanning technology is a component of 
our inventory management solutions. This provides you the 
control and flexibility to maintain your ideal inventory levels 
and reduce paperwork and out-of-stocks. 

Online Ordering 
Ordering is easy with LawsonProducts.com. Immediately upon award, Lawson will update our existing 
website for all locations on the contract to offer each location access to their own Online Customer 
Catalog. Each location will be able to log onto www.lawsonproducts.com sign in with their account 
number and see all items awarded on this contract, specific price points offered on this contract, and all 
other necessary requirements needed to successfully fulfill all terms of this contract with each location.  

Lawson also offers a full virtual catalog that replicates our print-based catalog and lists all of our 
products. Lawson’s web capabilities allow users to develop personal lists and save their own profiles. 
Lawson has a true B2B/B2G website where multiple users can be associated with the same account 
number if requested.  

Through the use of Workflow 
Management System (WfMS), a 
system that defines, creates 
and manages the execution of 
workflows through the use of 
software, users can build carts, 
hold carts, and approve online 
shopping carts by designated 
users.  

Lawson’s website provides 
status for orders placed online, 
as well as order tracking and 
history for all orders placed 
online. Order history may also 
be tracked by working with 
your Lawson Sales Rep who has 
state-of-the-art Order Pad 
tracking capabilities for each 
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customer through Lawson’s full and comprehensive SAP System. 

Our Web Customer Care team is available during extended working hours of 6 AM – 7 PM central 
standard time to answer and questions pertaining to registrations, on-line ordering and more. 

Catalog Information 

• The catalog is available in print, online or digital formats.

• The updated online catalog includes sections for updated Body Hardware products, New
Products and Product Information Reports.

• You can browse products, including proprietary brands, core-stock items and select core non-
stock products for Safety and Material Handling.

• Includes complete product descriptions, technical specifications and Safety Data Sheets (SDS)
Download a digital copy to your PC, Mac or mobile device.

IN PRINT - on your desk 

• Quickly find the products you use most by marking them with the
convenient adhesive flags located at the back of the book.

• Add it to your order from the product page. Contact us with any questions
or comments.

ONLINE - interactive flipbook 

• Search for products by category, keyword or page number and click to the
website to order.

• Browse by clicking “View Catalog” on the homepage and footer of the
website, or by selecting the catalog page number links on the product
detail pages.

DIGITAL – download to your laptop or mobile device 

• Access our catalog anytime, anywhere, on the device of your choice – no
internet connection necessary to search and browse.

• Download to your PC or Mac by clicking “View Catalog” on the website
home page, then selecting the download button from the catalog menu.

Lawson will maintain the contract system consistently to reflect any changes in our 
product line, or within the awarded terms of the proposal. Lawson’s printed catalog is revised annually, 
and can be provided to locations anytime upon request. However, for the most up-to-date catalog 
information, look towards our website, www.lawsonproducts.com. 

Lawson can provide an electronic catalog to your specifications (excel, CSV, etc.) via FTP (File Transfer 
Protocol) or other methods. Updates can be provided in a timely manner. Along with Lawson’s overall 
state-of-the-art ability to offer a full custom catalog to each customer and each contract that includes 
contract pricing for those registered customers, we also have the ability to block items and/or categories 
for each customer as needed at the site level request to meet that customer’s contractual, state and 
local obligations. 
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Conclusion 

With nearly $40 million dollars in government sales spend annually and over 250 contracts within the 
U.S. and with several cooperatives in North America, Lawson looks forward to a long-term partnership 
with you. By working with Lawson, you can be assured a real partnership - grounded in organization, 
satisfaction and service.  

Industrial Distribution 2020 
The Big Top 50 

Selling Power 2021  
50 Best Companies to 

Sell For 

Modern Distribution 
Management 2020  
40 Top Distributors
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Lawson Warranty Policy 

LIMITED WARRANTY:  ALL PRODUCTS SOLD ARE WARRANTED BY LAWSON ONLY TO CUSTOMERS FOR: 
(i) RESALE; OR (ii) USE IN BUSINESS, GOVERNMENT OR ORIGINAL EQUIPMENT MANUFACTURE. LAWSON
WARRANTS PRODUCTS AGAINST DEFECTS IN MATERIALS AND WORKMANSHIP UNDER NORMAL USE
FOR A PERIOD OF ONE (1) YEAR AFTER THE DATE OF PURCHASE FROM LAWSON, UNLESS OTHERWISE
STATED. PROVIDED THAT LAWSON ACCEPTS THE PRODUCT FOR RETURN DURING THE LIMITED
WARRANTY PERIOD, LAWSON MAY, AT ITS OPTION: (i) REPAIR; (ii) REPLACE; OR (iii) REFUND THE
AMOUNT PAID BY CUSTOMER. CUSTOMER MUST RETURN THE PRODUCT TO THE APPROPRIATE
LAWSON LOCATION, AS DESIGNATED BY LAWSON, SHIPPING COSTS PREPAID. LAWSON'S REPAIR,
REPLACEMENT, OR REFUND OF AMOUNTS PAID BY CUSTOMER FOR THE PRODUCT, SHALL BE
CUSTOMER'S SOLE AND EXCLUSIVE REMEDY.

WARRANTY DISCLAIMER  (A)  NO WARRANTY OR AFFIRMATION OF FACT, EXPRESS OR IMPLIED, OTHER 
THAN AS SET FORTH IN THE LIMITED WARRANTY STATEMENT ABOVE, IS MADE OR AUTHORIZED BY 
LAWSON. LAWSON DISCLAIMS ANY LIABILITY FOR CLAIMS ARISING OUT OF PRODUCT MISUSE, 
IMPROPER PRODUCT SELECTION, IMPROPER INSTALLATION, PRODUCT MODIFICATION, MISREPAIR OR 
MISAPPLICATION. LAWSON EXPRESSLY DISCLAIMS ANY WARRANTY THAT THE PRODUCTS: (i) ARE 
MERCHANTABLE; (ii) FIT FOR A PARTICULAR PURPOSE; OR (iii) DO NOT AND WILL NOT INFRINGE UPON 
OTHER'S INTELLECTUAL PROPERTY RIGHTS.  (B)  LAWSON MAKES NO WARRANTIES TO THOSE DEFINED 
AS CONSUMERS IN THE MAGNUSON-MOSS WARRANTY-FEDERAL TRADE COMMISSION IMPROVEMENT 
ACT. 

LIMITATION OF LIABILITY:  LAWSON EXPRESSLY DISCLAIMS ANY LIABILITY FOR CONSEQUENTIAL, 
INCIDENTAL, SPECIAL, EXEMPLARY, OR PUNITIVE DAMAGES. LAWSON'S LIABILITY IN ALL 
CIRCUMSTANCES IS LIMITED TO, AND SHALL NOT EXCEED, THE PURCHASE PRICE PAID FOR THE 
PRODUCT THAT GIVES RISE TO ANY LIABILITY. 



FEDERAL FUNDS ADDENDUM 

2 C.F.R. §§ 200.317 – 200.327 
 

Purpose:  This addendum is intended to modify the solicitation in an attempt to make the contract compliant 
with the requirements of 2 C.F.R. §§ 200.317 through 200.327 relating to the expenditure of certain federal 
funds. This solicitation will allow the State to obtain one or more contracts that satisfy standard state 
procurement, state federal funds procurement, and county/local federal funds procurement requirements.   
 
Instructions:  Vendors who are willing to extend their contract to procurements with federal funds and the 
requirements that go along with doing so, should sign the attached document identified as: “REQUIRED 
CONTRACT PROVISIONS FOR NON-FEDERAL ENTITY CONTRACTS UNDER FEDERAL 
AWARDS (2 C.F.R. § 200.317)” 
 
Should the awarded vendor be unwilling to extend the contract to federal funds procurement, the State 
reserves the right to award additional contracts to vendors that can and are willing to meet federal funds 
procurement requirements. 
 

Changes to Specifications:  Vendors should consider this solicitation as containing two separate 
solicitations, one for state level procurement and one for county/local procurement.   
 

State Level:  In the first solicitation, bid responses will be evaluated with applicable preferences 
identified in sections 15, 15A, and 16 of the “Instructions to Vendors Submitting Bids” to establish a 
contract for both standard state procurements and state federal funds procurements. 
   
County Level: In the second solicitation, bid responses will be evaluated with applicable preferences 
identified in Sections 15, 15A, and 16 of the “Instructions to Vendors Submitting Bids” omitted to 
establish a contract for County/Local federal funds procurement.   

 

Award:  If the two evaluations result in the same vendor being identified as the winning bidder, the two 
solicitations will be combined into a single contract award.  If the evaluations result in a different bidder 
being identified as the winning bidder, multiple contracts may be awarded. The State reserves the right to 
award to multiple different entities should it be required to satisfy standard state procurement, state federal 
funds procurement, and county/local federal funds procurement requirements. 
 

State Government Use Caution:  State agencies planning to utilize this contract for procurements subject 
to the above identified federal regulations should first consult with the federal agency providing the 
applicable funding to ensure the contract is complaint.   
 
County/Local Government Use Caution: County and Local government entities planning to utilize this 
contract for procurements subject to the above identified federal regulation should first consult with the 
federal agency providing the applicable funding to ensure the contract is complaint.  For purposes of 
County/Local government use, the solicitation resulting in this contract was conducted in accordance with 
the procurement laws, rules, and procedures governing the West Virginia Department of Administration, 
Purchasing Division, except that vendor preference has been omitted for County/Local use purposes and 
the contract terms contained in the document entitled “REQUIRED CONTRACT PROVISIONS FOR 
NON-FEDERAL ENTITY CONTRACTS UNDER FEDERAL AWARDS (2 C.F.R. § 200.317)” have 
been added.     

 

  



FEDERAL FUNDS ADDENDUM 

 

REQUIRED CONTRACT PROVISIONS FOR NON-FEDERAL ENTITY 

CONTRACTS UNDER FEDERAL AWARDS (2 C.F.R. § 200.317):  

 

The State of West Virginia Department of Administration, Purchasing Division, and the Vendor 
awarded this Contract intend that this Contract be compliant with the requirements of the 
Procurement Standards contained in the Uniform Administrative Requirements, Cost Principles, 
and Audit Requirements found in 2 C.F.R. § 200.317, et seq. for procurements conducted by a 
Non-Federal Entity.  Accordingly, the Parties agree that the following provisions are included in 
the Contract.  
 
1.  MINORITY BUSINESSES, WOMEN'S BUSINESS ENTERPRISES, AND LABOR 

SURPLUS AREA FIRMS:  

(2 C.F.R. § 200.321)   
 

a. The State confirms that it has taken all necessary affirmative steps to assure that 
minority businesses, women's business enterprises, and labor surplus area firms are 
used when possible.  Those affirmative steps include:  

 
(1) Placing qualified small and minority businesses and women's business 
enterprises on solicitation lists; 
(2) Assuring that small and minority businesses, and women's business enterprises 
are solicited whenever they are potential sources; 
(3) Dividing total requirements, when economically feasible, into smaller tasks or 
quantities to permit maximum participation by small and minority businesses, and 
women's business enterprises; 
(4) Establishing delivery schedules, where the requirement permits, which 
encourage participation by small and minority businesses, and women's business 
enterprises; 
(5) Using the services and assistance, as appropriate, of such organizations as the 
Small Business Administration and the Minority Business Development Agency 
of the Department of Commerce; and 
(6) Requiring the prime contractor, if subcontracts are to be let, to take the 
affirmative steps listed in paragraphs (1) through (5) above. 
 

b. Vendor confirms that if it utilizes subcontractors, it will take the same affirmative 
steps to assure that minority businesses, women's business enterprises, and labor 
surplus area firms are used when possible. 

 
2. DOMESTIC PREFERENCES:   

(2 C.F.R. § 200.322)  
  
a. The State confirms that as appropriate and to the extent consistent with law, it has, to 

the greatest extent practicable under a Federal award, provided a preference for the 
purchase, acquisition, or use of goods, products, or materials produced in the United 



States (including but not limited to iron, aluminum, steel, cement, and other 
manufactured products).  
 

b. Vendor confirms that will include the requirements of this Section 2. Domestic 
Preference in all subawards including all contracts and purchase orders for work or 
products under this award. 
 

c. Definitions:  For purposes of this section: 
 

(1) “Produced in the United States” means, for iron and steel products, that all 
manufacturing processes, from the initial melting stage through the application of 
coatings, occurred in the United States. 
(2) “Manufactured products” means items and construction materials composed in 
whole or in part of non-ferrous metals such as aluminum; plastics and polymer-based 
products such as polyvinyl chloride pipe; aggregates such as concrete; glass, 
including optical fiber; and lumber. 

 
3. BREACH OF CONTRACT REMEDIES AND PENALTIES:  

(2 C.F.R. § 200.327 and Appendix II)  
 

(a) The provisions of West Virginia Code of State Rules § 148-1-5 provide for breach of 
contract remedies, and penalties.  A copy of that rule is attached hereto as Exhibit A 
and expressly incorporated herein by reference. 

 
4. TERMINATION FOR CAUSE AND CONVENIENCE:    

(2 C.F.R. § 200.327 and Appendix II) 
 

(a) The provisions of West Virginia Code of State Rules § 148-1-5 govern Contract 
termination.  A copy of that rule is attached hereto as Exhibit A and expressly 
incorporated herein by reference. 

 
5. EQUAL EMPLOYMENT OPPORTUNITY:  

(2 C.F.R. § 200.327 and Appendix II) 
 
Except as otherwise provided under 41 CFR Part 60,  and if this contract meets the definition 
of “federally assisted construction contract” in 41 CFR Part 60–1.3, this contract includes the 
equal opportunity clause provided under 41 CFR 60–1.4(b), in accordance with Executive 
Order 11246, “Equal Employment Opportunity” (30 FR 12319, 12935, 3 CFR Part, 1964–
1965 Comp., p. 339), as amended by Executive Order 11375, “Amending Executive Order 
11246 Relating to Equal Employment Opportunity,” and implementing regulations at 41 
CFR part 60, “Office of Federal Contract Compliance Programs, Equal Employment 
Opportunity, Department of Labor.” 

 



6. DAVIS-BACON WAGE RATES:   

(2 C.F.R. § 200.327 and Appendix II) 
 
Vendor agrees that if this Contract includes construction, all construction work in excess of 
$2,000 will be completed and paid for in compliance with the Davis–Bacon Act (40 U.S.C. 
3141–3144, and 3146–3148) as supplemented by Department of Labor regulations (29 CFR 
Part 5, “Labor Standards Provisions Applicable to Contracts Covering Federally Financed 
and Assisted Construction”). In accordance with the statute, contractors must: 
 
(a)  pay wages to laborers and mechanics at a rate not less than the prevailing wages 

specified in a wage determination made by the Secretary of Labor.  
(b) pay wages not less than once a week.  
 
A copy of the current prevailing wage determination issued by the Department of Labor is 
attached hereto as Exhibit B. The decision to award a contract or subcontract is conditioned 
upon the acceptance of the wage determination. The State will report all suspected or 
reported violations to the Federal awarding agency.  
 

7. ANTI-KICKBACK ACT:   

(2 C.F.R. § 200.327 and Appendix II) 
 

Vendor agrees that it will comply with the Copeland Anti-KickBack Act (40 U.S.C. 3145), as 
supplemented by Department of Labor regulations (29 CFR Part 3, “Contractors and 
Subcontractors on Public Building or Public Work Financed in Whole or in Part by Loans or 
Grants from the United States”). Accordingly, Vendor, Subcontractors, and anyone 
performing under this contract are prohibited from inducing, by any means, any person 
employed in the construction, completion, or repair of public work, to give up any part of the 
compensation to which he or she is otherwise entitled. The State must report all suspected or 
reported violations to the Federal awarding agency. 

 
8. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT  

(2 C.F.R. § 200.327 and Appendix II) 
 

Where applicable, and only for contracts awarded by the State in excess of $100,000 that 
involve the employment of mechanics or laborers, Vendor agrees to comply with 40 U.S.C. 
3702 and 3704, as supplemented by Department of Labor regulations (29 CFR Part 5). Under 
40 U.S.C. 3702 of the Act, Vendor is required to compute the wages of every mechanic and 
laborer on the basis of a standard work week of 40 hours. Work in excess of the standard 
work week is permissible provided that the worker is compensated at a rate of not less than 
one and a half times the basic rate of pay for all hours worked in excess of 40 hours in the 
work week. The requirements of 40 U.S.C. 3704 are applicable to construction work and 
provide that no laborer or mechanic must be required to work in surroundings or under 
working conditions which are unsanitary, hazardous or dangerous. These requirements do not 
apply to the purchases of supplies or materials or articles ordinarily available on the open 
market, or contracts for transportation or transmission of intelligence. 

 



9. RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT.  

(2 C.F.R. § 200.327 and Appendix II) 
 

If the Federal award meets the definition of “funding agreement” under 37 CFR § 401.2 (a) 
and the recipient or subrecipient wishes to enter into a contract with a small business firm or 
nonprofit organization regarding the substitution of parties, assignment or performance of 
experimental, developmental, or research work under that “funding agreement,” the recipient 
or subrecipient must comply with the requirements of 37 CFR Part 401, “Rights to 
Inventions Made by Nonprofit Organizations and Small Business Firms Under Government 
Grants, Contracts and Cooperative Agreements,” and any implementing regulations issued by 
the awarding agency. 

 
10. CLEAN AIR ACT  

(2 C.F.R. § 200.327 and Appendix II) 

 

Vendor agrees that if this contract exceeds $150,000, Vendor is to comply with all applicable 
standards, orders or regulations issued pursuant to the Clean Air Act (42 U.S.C. 7401–7671q) 
and the Federal Water Pollution Control Act as amended (33 U.S.C. 1251–1387). Violations 
must be reported to the Federal awarding agency and the Regional Office of the 
Environmental Protection Agency (EPA). 

 
11. DEBARMENT AND SUSPENSION  

(2 C.F.R. § 200.327 and Appendix II) 
 

The State will not award to any vendor that is listed on the governmentwide exclusions in the 
System for Award Management (SAM), in accordance with the OMB guidelines at 2 CFR 
180 that implement Executive Orders 12549 (3 CFR part 1986 Comp., p. 189) and 12689 (3 
CFR part 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the 
names of parties debarred, suspended, or otherwise excluded by agencies, as well as parties 
declared ineligible under statutory or regulatory authority other than Executive Order 12549. 

 
12. BYRD ANTI–LOBBYING AMENDMENT  

(2 C.F.R. § 200.327 and Appendix II) 
 

Vendors that apply or bid for an award exceeding $100,000 must file the required 
certification. Each tier certifies to the tier above that it will not and has not used Federal 
appropriated funds to pay any person or organization for influencing or attempting to 
influence an officer or employee of any agency, a member of Congress, officer or employee 
of Congress, or an employee of a member of Congress in connection with obtaining any 
Federal contract, grant or any other award covered by 31 U.S.C. 1352. Each tier must also 
disclose any lobbying with non–Federal funds that takes place in connection with obtaining 
any Federal award. Such disclosures are forwarded from tier to tier up to the non–Federal 
award. 

 



13. PROCUREMENT OF RECOVERED MATERIALS  

(2 C.F.R. § 200.327 and Appendix II; 2 C.F.R. § 200.323) 
 

Vendor agrees that it and the State must comply with section 6002 of the Solid Waste 
Disposal Act, as amended by the Resource Conservation and Recovery Act. The 
requirements of Section 6002 include procuring only items designated in guidelines of the 
Environmental Protection Agency (EPA) at 40 CFR part 247 that contain the highest 
percentage of recovered materials practicable, consistent with maintaining a satisfactory level 
of competition, where the purchase price of the item exceeds $10,000 or the value of the 
quantity acquired during the preceding fiscal year exceeded $10,000; procuring solid waste 
management services in a manner that maximizes energy and resource recovery; and 
establishing an affirmative procurement program for procurement of recovered materials 
identified in the EPA guidelines. 

 
14. PROHIBITION ON CERTAIN TELECOMMUNICATIONS AND VIDEO  

SURVEILLANCE SERVICES OR EQUIPMENT.  

(2 C.F.R. § 200.327 and Appendix II; 2 CFR § 200.216) 
 

Vendor and State agree that both are prohibited from obligating or expending funds under 
this Contract to: 

 
(1) Procure or obtain; 
(2) Extend or renew a contract to procure or obtain; or 
(3) Enter into a contract (or extend or renew a contract) to procure or obtain equipment, 

services, or systems that uses covered telecommunications equipment or services as a 
substantial or essential component of any system, or as critical technology as part of 
any system. As described in Public Law 115–232, section 889, covered 
telecommunications equipment is telecommunications equipment produced by 
Huawei Technologies Company or ZTE Corporation (or any subsidiary or affiliate of 
such entities). 

 
(i) For the purpose of public safety, security of government facilities, physical 

security surveillance of critical infrastructure, and other national security 
purposes, video surveillance and telecommunications equipment produced by 
Hytera Communications Corporation, Hangzhou Hikvision Digital 
Technology Company, or Dahua Technology Company (or any subsidiary or 
affiliate of such entities). 

(ii) Telecommunications or video surveillance services provided by such entities 
or using such equipment. 

(iii) Telecommunications or video surveillance equipment or services produced or 
provided by an entity that the Secretary of Defense, in consultation with the 
Director of the National Intelligence or the Director of the Federal Bureau of 
Investigation, reasonably believes to be an entity owned or controlled by, or 
otherwise connected to, the government of a covered foreign country. 

 



In implementing the prohibition under Public Law 115–232, section 889, subsection (f), 
paragraph (1), heads of executive agencies administering loan, grant, or subsidy programs 
shall prioritize available funding and technical support to assist affected businesses, 
institutions and organizations as is reasonably necessary for those affected entities to 
transition from covered communications equipment and services, to procure replacement 
equipment and services, and to ensure that communications service to users and customers is 
sustained. 

State of West Virginia Vendor Name: 
Purchasing Division  

By:  ____________________________ By:  ________________________________ 

Printed Name:____________________ Printed Name:  _______________________ 

Title:  ___________________________   Title: ______________________________ 

Date:  ___________________________ Date:  ______________________________ 

Lawson Products, Inc.

Matthew Brown 

Senior Vice President Sales

01/06/2022



EXHIBIT A To: 
REQUIRED CONTRACT PROVISIONS FOR NON-FEDERAL ENTITY 

CONTRACTS UNDER FEDERAL AWARDS (2 C.F.R. § 200.317):  
  

W. Va. CSR § 148-1-5 
  



West Virginia Code of State Rules  

Title 148. Department of Administration 

Legislative Rule (Ser. 1) 

Series 1. Purchasing 

W. Va. Code St. R. § 148-1-5 
§ 148-1-5. Remedies. 

Currentness 
 
 
5.1. The Director may require that the spending unit attempt to resolve any issues that it may have 
with the vendor prior to pursuing a remedy contained herein. The spending unit must document 
any resolution efforts and provide copies of those documents to the Purchasing Division. 
  
 
5.2. Contract Cancellation. 
  
 
5.2.1. Cancellation. The Director may cancel a purchase or contract immediately under any one of 
the following conditions including, but not limited to: 
  
 

5.2.1.a. The vendor agrees to the cancellation; 
  
 

5.2.1.b. The vendor has obtained the contract by fraud, collusion, conspiracy, or is in conflict 
with any statutory or constitutional provision of the State of West Virginia; 

  
 

5.2.1.c. Failure to honor any contractual term or condition or to honor standard commercial 
practices; 

  
 

5.2.1.d. The existence of an organizational conflict of interest is identified; 
  
 

5.2.1.e. Funds are not appropriated or an appropriation is discontinued by the legislature for 
the acquisition; 

  
 

5.2.1.f. Violation of any federal, state, or local law, regulation, or ordinance, and 
  
 

5.2.1.g. The contract was awarded in error. 
  
 
5.2.2. The Director may cancel a purchase or contract for any reason or no reason, upon providing 



the vendor with 30 days’ notice of the cancellation. 
  
 
5.2.3. Opportunity to Cure. In the event that a vendor fails to honor any contractual term or 
condition, or violates any provision of federal, state, or local law, regulation, or ordinance, the 
Director may request that the vendor remedy the contract breach or legal violation within a time 
frame the Director determines to be appropriate. If the vendor fails to remedy the contract breach 
or legal violation or the Director determines, at his or her sole discretion, that such a request is 
unlikely to yield a satisfactory result, then he or she may cancel immediately without providing 
the vendor an opportunity to perform a remedy. 
  
 
5.2.4. Re-Award. The Director may award the cancelled contract to the next lowest responsible 
bidder (or next highest scoring bidder if best value procurement) without a subsequent solicitation 
if the following conditions are met: 
  
 

5.2.4.a. The next lowest responsible bidder (or next highest scoring bidder if best value 
procurement) is able to perform at the price contained in its original bid submission, and 

  
 

5.2.4.b. The contract is an open-end contract, a one-time purchase contract, or a contract for 
work which has not yet commenced. 

  
 
Award to the next lowest responsible bidder (or next highest scoring bidder if best value 
procurement) will not be an option if the vendor’s failure has in any way increased or significantly 
changed the scope of the original contract. The vendor failing to honor contractual and legal 
obligations is responsible for any increase in cost the state incurs as a result of the re-award. 
  
 
5.3. Non-Responsible. If the Director believes that a vendor may be non-responsible, the Director 
may request that a vendor or spending unit provide evidence that the vendor either does or does 
not have the capability to fully perform the contract requirements, and the integrity and reliability 
necessary to assure good faith performance. If the Director determines that the vendor is non-
responsible, the Director shall reject that vendor’s bid and shall not award the contract to that 
vendor. A determination of non-responsibility must be evaluated on a case-by-case basis and can 
only be made after the vendor in question has submitted a bid. A determination of non-
responsibility will only extend to the contract for which the vendor has submitted a bid and does 
not operate as a bar against submitting future bids. 
  
 
5.4. Suspension. 
  
 
5.4.1. The Director may suspend, for a period not to exceed 1 year, the right of a vendor to bid on 



procurements issued by the Purchasing Division or any state spending unit under its authority if: 
  
 

5.4.1.a. The vendor has submitted a bid and then requested that its bid be withdrawn after bids 
have been publicly opened. 

  
 

5.4.1.b. The vendor has exhibited poor performance in fulfilling his or her contractual 
obligations to the State. Poor performance includes, but is not limited to any of the following: 
violations of law, regulation, or ordinance; failure to deliver timely; failure to deliver quantities 
ordered; poor performance reports; or failure to deliver commodities, services, or printing at 
the quality level required by the contract. 

  
 

5.4.1.c. The vendor has breached a contract issued by the Purchasing Division or any state 
spending unit under its authority and refuses to remedy that breach. 

  
 

5.4.1.d. The vendor’s actions have given rise to one or more of the grounds for debarment 
listed in W. Va. Code § 5A-3-33d. 

  
 
5.4.2. Vendor suspension for the reasons listed in section 5.4 above shall occur as follows: 
  
 

5.4.2.a. Upon a determination by the Director that a suspension is warranted, the Director will 
serve a notice of suspension to the vendor. 

  
 

5.4.2.b. A notice of suspension must inform the vendor: 
  
 

5.4.2.b.1. Of the grounds for the suspension; 
  
 

5.4.2.b.2. Of the duration of the suspension; 
  
 

5.4.2.b.3. Of the right to request a hearing contesting the suspension; 
  
 

5.4.2.b.4. That a request for a hearing must be served on the Director no later than 5 
working days of the vendor’s receipt of the notice of suspension; 

  
 

5.4.2.b.5. That the vendor’s failure to request a hearing no later than 5 working days of 



the receipt of the notice of suspension will be deemed a waiver of the right to a hearing 
and result in the automatic enforcement of the suspension without further notice or an 
opportunity to respond; and 

  
 

5.4.2.b.6. That a request for a hearing must include an explanation of why the vendor 
believes the Director’s asserted grounds for suspension do not apply and why the vendor 
should not be suspended. 

  
 

5.4.2.c. A vendor’s failure to serve a request for hearing on the Director no later than 5 working 
days of the vendor’s receipt of the notice of suspension will be deemed a waiver of the right 
to a hearing and may result in the automatic enforcement of the suspension without further 
notice or an opportunity to respond. 

  
 

5.4.2.d. A vendor who files a timely request for hearing but nevertheless fails to provide an 
explanation of why the asserted grounds for suspension are inapplicable or should not result 
in a suspension, may result in a denial of the vendor’s hearing request. 

  
 

5.4.2.e. Within 5 working days of receiving the vendor’s request for a hearing, the Director 
will serve on the vendor a notice of hearing that includes the date, time and place of the 
hearing. 

  
 

5.4.2.f. The hearing will be recorded and an official record prepared. Within 10 working days 
of the conclusion of the hearing, the Director will issue and serve on the vendor, a written 
decision either confirming or reversing the suspension. 

  
 
5.4.3. A vendor may appeal a decision of the Director to the Secretary of the Department of 
Administration. The appeal must be in writing and served on the Secretary no later than 5 working 
days of receipt of the Director’s decision. 
  
 
5.4.4. The Secretary, or his or her designee, will schedule an appeal hearing and serve on the 
vendor, a notice of hearing that includes the date, time and place of the hearing. The appeal hearing 
will be recorded and an official record prepared. Within 10 working days of the conclusion of the 
appeal hearing, the Secretary will issue and serve on the vendor a written decision either 
confirming or reversing the suspension. 
  
 
5.4.5. Any notice or service related to suspension actions or proceedings must be provided by 
certified mail, return receipt requested. 
  



 
5.5. Vendor Debarment. The Director may debar a vendor on the basis of one or more of the 
grounds for debarment contained in W. Va. Code § 5A-3-33d or if the vendor has been declared 
ineligible to participate in procurement related activities under federal laws and regulation. 
  
 
5.5.1. Debarment proceedings shall be conducted in accordance with W. Va. Code § 5A-3-33e and 
these rules. A vendor that has received notice of the proposed debarment by certified mail, return 
receipt requested, must respond to the proposed debarment within 30 working days after receipt 
of notice or the debarment will be instituted without further notice. A vendor is deemed to have 
received notice, notwithstanding the vendor’s failure to accept the certified mail, if the letter is 
addressed to the vendor at its last known address. After considering the matter and reaching a 
decision, the Director shall notify the vendor of his or her decision by certified mail, return receipt 
requested. 
  
 
5.5.2. Any vendor, other than a vendor prohibited from participating in federal procurement, 
undergoing debarment proceedings is permitted to continue participating in the state’s 
procurement process until a final debarment decision has been reached. Any contract that a 
debarred vendor obtains prior to a final debarment decision shall remain in effect for the current 
term, but may not be extended or renewed. Notwithstanding the foregoing, the Director may cancel 
a contract held by a debarred vendor if the Director determines, in his or her sole discretion, that 
doing so is in the best interest of the State. A vendor prohibited from participating in federal 
procurement will not be permitted to participate in the state’s procurement process during 
debarment proceedings. 
  
 
5.5.3. If the Director’s final debarment decision is that debarment is warranted and notice of the 
final debarment decision is mailed, the Purchasing Division shall reject any bid submitted by the 
debarred vendor, including any bid submitted prior to the final debarment decision if that bid has 
not yet been accepted and a contract consummated. 
  
 
5.5.4. Pursuant to W.Va. Code § 5A-3-33e(e), the length of the debarment period will be specified 
in the debarment decision and will be for a period of time that the Director finds necessary and 
proper to protect the public from an irresponsible vendor. 
  
 
5.5.5. List of Debarred Vendors. The Director shall maintain and publicly post a list of debarred 
vendors on the Purchasing Division’s website. 
  
 
5.5.6. Related Party Debarment. The Director may pursue debarment of a related party at the same 
time that debarment of the original vendor is proceeding or at any time thereafter that the Director 
determines a related party debarment is warranted. Any entity that fails to provide the Director 
with full, complete, and accurate information requested by the Director to determine related party 



status will be presumed to be a related party subject to debarment. 
  
 
5.6. Damages. 
  
 
5.6.1. A vendor who fails to perform as required under a contract shall be liable for actual damages 
and costs incurred by the state. 
  
 
5.6.2. If any commodities delivered under a contract have been used or consumed by a spending 
unit and on testing the commodities are found not to comply with specifications, no payment may 
be approved by the Spending Unit for the merchandise until the amount of actual damages incurred 
has been determined. 
  
 
5.6.3. The Spending Unit shall seek to collect damages by following the procedures established by 
the Office of the Attorney General for the collection of delinquent obligations. 
  
 
Credits 

 
History: Filed 4-1-19, eff. 4-1-19; Filed 4-16-21, eff. 5-1-21. 
  
Current through register dated May 7, 2021. Some sections may be more current. See credits for 
details. 
W. Va. C.S.R. § 148-1-5, WV ADC § 148-1-5 
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EXHIBIT B To: 
REQUIRED CONTRACT PROVISIONS FOR NON-FEDERAL ENTITY 

CONTRACTS UNDER FEDERAL AWARDS (2 C.F.R. § 200.317):  
  

Prevailing Wage Determination 
 

[ X ] – Not Applicable Because Contract Not for Construction 
 
[  ] – Federal Prevailing Wage Determination on Next Page  
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